Organic sales growth and solid cash flow
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Key pillars for Getinge’s profitable growth journey
Development for strategic KPls

Increase share from Increase sales share from per Bn SEK Net sales

I Capital goods [l Recurring revenue I Rest of Portfolio [l High margin products
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Improvements should be achieved through and

Sales share in R12 figures. ) Defined as products with adjusted gross margin higher than its Business Area in 2024; 2 Net debt/adj. EBITDA < 2.5; 3 ROIC at least > Weighted Average Cost of Capital
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LCVACLCEWENS

* Net sales grew by 1.2% organically and order intake increased by 2.3% organically

» Margins in the quarter were heavily impacted by currency and tariffs — yet in line with 2024 for full year

» Solid cashflow and financial position

* Proposed dividend: 4.75 SEK/Share
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Key activities and events

Q4 2025

Offering and Customers Sustainability and Quality

» Backend loaded quarter — Great collaboration with customers * Premarket Approval (PMA) received for the iCast covered
resulting in record high quarter in organic sales stent in two new versions

* Integration of Siemens open and flexible user interface in the » CE certificate received under the EU MDR for the PLS set
new generation of Life Science washers and sterilizers used in ECLS therapy

» Launch of the utility-efficient Aquadis 44 washer-disinfector + PIiCCO, our minimally invasive hemodynamic monitoring
and of Automatiq, the next generation of sterile reprocessing system, is now included in the ESICM’s Guideline on
automation systems using smart robotics Circulatory Shock

* Quality KPIs continue to trend positively
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Organic growth in all Business Areas except Life Science
Order Intake and Net Sales Bridge Q4 2024 — Q4 2025

Order Intake
Organic
change +3.1% -10.9% +6.2% +2.3%
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Therapies Science Workflows
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Net Sales
Organic
change +2.3%  -34% *1.5% +12%
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Margins held up well despite headwinds from currency and tariffs
Adjusted Gross Profit and EBITA Bridge Q4 2024 — Q4 2025

Adjusted Gross Profit
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Gross Margin impact

Product and Geo mix g Price —

Currency \

Cost (incl. tariffs) \
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Margin development

Adj GP
Adj OPEX

-0.5 pp
-0.2 pp

+0.3 pp D&A
-1.2 pp FX

Q4 AdjGP Adj Adj
2024 Selling Admin

Adj  Other D&A Q4
R&D OPEX 2025
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Getinge continues to have a solid financial position
Strong FCF in quarter and good safety margin on leverage

FCF positively impacted by improved operating profit... ... and leverage continues to be well below 2.5x
1.7
1.6 14 1.6 15
pension liabilities)
Q4 2024 Q12025 Q2 2025 Q3 2025 Q4 2025 Q4 2024 Q12025 Q2 2025 Q3 2025 Q4 2025
Il Free Cash Flow, SEK B Il Net debt/Adj EBITDA R12
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We make a life saving difference

More than every'

4th

Operating Table globally is
from Getinge and these
are used in over

20M

major surgical procedures
annually

39%

increase in correctly
planned surgeries by
utilizing Torin, Getinge’s
Al-supported OR
management solution?

32%

less water and

25%

less energy are used by
Getinge’s new Life
Science washer

35%

shorter hospital stay for
adult ICU patients can be

achieved thanks to
Getinge’'s NAVA
ventilation technology

"In value; 2 In Klinikum Stuttgart
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95%

of Getinge’s Life Science
products are produced
with renewable energy

954%

reduction in mortality for
patients 4 years after heart

transplant with Paragonix
SherpaPak, compared to
historical standard of care

More than

13M

patients worldwide were in
2025 supported by our
ventilators or underwent
surgery with our
anesthesia machines

Top
hospitals in each of the top

10 markets rely on
Getinge products
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2025 — a year of consistent performance despite geopolitical friction
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Tariffs and FX at peak level in Q4 diluting underlying margin by -2.5 pp

Impact on margin from tariffs and FX

Impact on adj EBITA in Q4 2025 lllustrative view on adj EBITA margin excl tariffs and FX in

Q4 2024 vs Q4 2025
*%* 20.3
- 194 ——— 19
17

MSEK }

Q4 2024 Q4 2025

— Reported adj EBITA margin — Excl tariffs — Excl FX and tariffs

Impact on adj EBITA 2025 2024 vs 2025

16.0

14.0 ‘ /::§
MSEK }

FY 2024 FY 2025

— Reported adj EBITA margin — Excl tariffs — Excl FX and tariffs

* Whereof impact from tariffs in Q4 2025 was -148 MSEK and -367 MSEK in Full Year 2025 (Q2-Q4)
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Progress in regulatory uplift plan with major milestones coming up in 2026
Regulatory product uplift plan in IABP and ECMO

No sales restrictions H2 2025 L
when field actions are CE-mark reinstated 4

CardioSave dons )=
(Intra-Aortic ¢ 4 > -
Sell to existing -
Balloon Pump) customers, no Q2 2026 o bé‘
promotional activities 510(K) submission
Q4 2025

Cardiohelp
(ECMO)

? >
Sell to existing

customers, no H2 2026
promotional activities 510(K) submission for
Cardiohelp Il system
incl HLS Advanced

Applied for CE-mark approval
No sales restrictions for Cardiohelp Il
: N {
o 4 U “or
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Steady traction towards the financial target in 2028
Main profitability drivers

Capital Market Update in May 2024

Adj. EBITA Margin bridge 2023-2028 Main drivers for improved profitability 2026-2028

Key strategic product launches and regulatory approvals in 2026-2027
US pharma investments and recovery in Bio-Processing

Continued success with price increases

Continued rotation to high margin products and consumables

Strong R&D and innovation pipeline

Reduction in extraordinary quality cost from H2 2026
Productivity +  Optimizations in supply chain leading to increased absorption

Tight cost control and expansion of production excellence

2023 2024 2025 Growth, Mix
& Productivity
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2026 — Setting up for acceleration in 2027-2028
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Net sales for 2026 expected
to increase by 3-5% organically*

* Adjusted for the phase out of Surgical Perfusion, which is expected to have net sales in 2026 declining from about 250 MSEK to 50 MSEK
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LCVACLCEWENS

» Organic growth and record high sales
» Margins heavily impacted by currency and tariffs — yet in line with 2024 for full year
» The financial position remains solid

« Outlook for 2026: organic net sales growth of 3-5%, adjusted for the phase out of Surgical Perfusion
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Forward looking information

This document contains forward-looking information based on the current expectations of the Getinge’s management.
Although management deems that the expectations presented by such forward-looking information are reasonable, no
guarantee can be given that these expectations will prove correct. Accordingly, the actual future outcome could vary
considerably compared with what is stated in the forward-looking information, due to such factors as changed conditions
regarding business cycles, market and competition, changes in legal requirements and other political measures, and
fluctuations in exchange rates.
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